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Selling Dropbox Business
over Box INRAM: + $3

Ingram Micro has partnered with Dropbox to offer our solutions
providers and customers the leading file sync and share solution,
Dropbox Business. As the world’s largest collaboration platform,
Dropbox Business is not only a great solution for customers; it is
also a great solution for our sales reps. We’d like to share why this
decision was made and how this change will better enable you to
provide strong, comprehensive solutions for your customers.

Q Easier to sell

. Dropbox has an install base 10x the size of Box’s, which means that your clients
likely already know and use Dropbox (either personally or at work). This means
you’ll see an expedited sales process with less friction.

Q Easier to attach

. Dropbox has built strong partnerships with companies like Salesforce, Adobe,
Autodesk and Office 365, which gives you greater opportunity to provide bundled
solutions.

Q Better fit for our customers

. Whereas Box markets almost exclusively to enterprise customers, Dropbox
Business is designed to address the needs of customers from SMB to enterprise.
This leads to greater customer satisfaction, adoption, and retention.

Q Better solution

. Dropbox syncs files 9.7x faster than Box, and is able to perform even when put
under the stress of large files, low bandwidth or lapses in connectivity.*

Q Stronger partnership

. We’re committed to your success, and to helping you sell Dropbox Business. You
will have a dedicated onsite support team of Dropbox specialists and library of
marketing content and collateral to draw on.

*Principled Technologies sync performance reports commissioned by Dropbox, July 2015

For more information on Dropbox Business, contact your partner sales representative or visit dropbox.com/business



